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HOME BUYING

FIND AN AGENT

Your agent will serve as an advocate for you and your interests
throughout the homebuying process. Pick someone familiar with the
housing market and the neighborhoods.

PRE-APPROVAL

Get pre-approved for a mortgage. A pre-approval letter shows seller
and agents that you're a serious buyer who can get financing.

FIND YOUR HOME

We will help you search for houses within your budget. Look for
neighborhoods with home prices in your range, access to amenities
that fit your lifestyle.

MAKE AN OFFER

We will help you decide how much money you want to offer for the
house. Your agent will then present the offer to the seller's agent; the
seller will either accept your offer or issue a counteroffer.

GET A HOME INSPECTION & APPRAISAL
Coordinate with a licensed professional to find potential issues with the
property.

CLOSE

3 business days before closing, your lender is required to provide you
with your Closing Disclosure. Then review and sign the necessary
paperwork, and pay your closing costs.



FIND AN AGENT

BUYER'S AGENT RESPONSIBILITIES

) Help buyers understand the local housing market
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) Analyze buyer’'s wants and needs
@) Make appointments to tour homes
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%) Help buyers evaluate the price and value of a home
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%) Explain the buying process and closing disclosure
) Recommend trusted home inspectors and vendors
) Coordinating the work of other professionals

%) Negotiate with the selling agent and other parties
%) Double-checking paperwork and deadlines



PRE-APPROVAL

Time to talk to your lenders

It's recommended to talk to a lender and get pre-approved before beginning your home
search. During the mortgage preapproval process, lenders will look at your income,
assets and credit score. This information determines what loans you could be approved
for, how much you can borrow and what your interest rate might be.

QUESTIONS TO ASK WHEN
CHOOSING A MORTGAGE LENDER

e Which type of mortgage is best for me?
e How much down payment will I need?

e What interest rate can you offer?
e How long will it take to close the loan?

Any charges for prepaying this loan?
What other costs will | pay at closing?
Do you charge for an interest rate lock?
Do | qualify for any special discounts?

DOCUMENTS FOR
PRE-APPROVAL

Personal identification
Tax returns

Pay Stubs, W-2

Other income sources
Bank statements

Credit history and score
Income verification
Rental history
Additional documents
requested by lender



CREATE A MUST-HAVE LIST

Before you begin your search, take the time
to ask yourself key questions that will
uncover your real estate preferences.

e What is important to you in a new home?
(Light, space, views, wheelchair
accessibility, distance to work, school
zone, etc)

e What property type are you looking for?
(Condo, townhouse, a single-family or a
multi-family home?)

e What neighborhoods are you
considering?

e Do you want a turnkey home or are you
willing to renovate?

e How long do | plan to stay in my new
home?

HOME




MARE AN OFFER

Presenting a strong offer

Your real estate agent can help you make
an offer on a home. Here are some things
to consider for the final price:

e How long the home has been listed

e Comparable homes in the area

e Necessary repairs and renovations

e Make sure you can live comfortably with
the monthly mortgage payment

e Market consideration: compare the
most recent sales in the area




Lne
INSPECTION

You should choose the home inspector and
pay for the home inspection. If it uncovers
problems that weren't included in the seller's
disclosures, you may be able to negotiate with
the seller.

A home inspection commonly includes:

e Floors, walls, ceilings, stairs, roof
e Siding, attached decks, porches
e Plumbing, insulation

e Heating and air conditioning

e Major appliances

e Electrical system

e Fireplaces and wood stoves

¢ Windows and doors

APPRAISAL

Appraisals determine the value of the property. If you're using a mortgage to
buy your new home, your lender will order an appraisal to make sure the
home is worth the money that it's loaning you.



EFORE CLOSING

INSURANCE REQUIREMENT

Most lenders require buyers to have
homeowners insurance. An insurance agent
can help you learn more about the minimum
amount of insurance you need for the value of
the home you're buying and to meet the
lender’s requirements. You may also need to
purchase flood or fire insurance for your new
home, depending on the location.

CLOSING DISCLOSURE

You should receive the Closing Disclosure from
your lender at least 3 days before closing. Pay
attention to items such as the loan terms and
costs, and make sure they match what you
agreed to in the loan estimate. The Closing
Disclosure will also outline buyer and seller
costs; make sure this matches your purchase
offer. If you have any questions, talk to your
lender as soon as possible before closing day.

FINAL WALKTHROUGH

Work with your Realtor to schedule a final
walk-through of the home to ensure
everything is as you expect. If you find
problems — such as repairs not completed, or
items missing that should have been included.
Find out how the seller plans to correct the
problems.




CLOSING DAY

Congratulations! You made it to closing!

WHAT TO BRING TO CLOSING?

e Cashier's check (or wire transfer)

e Proof of homeowners insurance

e Government-issued ID such as a driver's
license, state-issued ID or passport

e Any documentation requested by the bank

e The closing disclosure

WHAT TO EXPECT

On the closing date, you'll meet at the title company to sign a settlement statement
listing all costs related to the home sale. This is when you pay your down payment
and closing costs. You'll also sign the mortgage note, which states that you promise
to repay the loan. Finally, you'll sign the mortgage or deed of trust to secure the
mortgage note. Once all the legal documents are signed and payments are made,
you'll receive the keys to your new property.



THANRK YOU

SCHEDULE A CALL WITH US TODAY!

Justin Nee 781-724-8476 jnee@jackconway.com
Ina Nee 617-304-0333 inee@jackconway.com



Preparing to choose a Loan Officer

RECOMMENDED
VENDORS

JAMES SOLIMINI AT RATE (NMLS#511979)

Contact: James Solimini

Phone: 617-413-1036

Email: james.solimini@rate.com

Address: Jack Conway Building: 183 Columbia Rd,
Hanover, MA 02339

SIDRIT VESELAJI - EASY LEND MORTGAGE (NMLS:834847)

Contact: Sidrit Veselaji

Phone: 857-234-1144

Email: sidrit@easylendmortgage.com

Address: 10 Forbes Rd Suite 265E Braintree MA 02184

ALLYSON KREYCIK AT RATE (NMLS: 484108)

Contact: Allyson Kreycik

Phone: 781-439-9176

Email: allyson@rate.com

Address: 36 Maplewood Ave Office 7 & 8, Portsmouth NH 03801




